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Honesty and quality service

top priorities

Wright Tire Service offers the broadest selection of tires in Twin Cities

“We trust in God,” said Tom
Wright. “We work hard for our
customers knowing that God

Additional discounts are also available when the
Clark credit card is used to purchase automotive
repairs or tires from Wright Tire Service.

or 34 years Anoka’s Wright Tire Service has

been in the business of keeping customers on

the road with quality tires, automotive repair
and top-notch customer service.

Locally owned and operated, the automotive ser-
vice and tire shop offers a wide variety of tires, full
automotive service and aims to be the lowest priced gas
retailer in the area.

For Wright Tire Service owners Tom and Jan
Wright, their top priorities are honesty and providing
quality service to customers.

“The customer is number one,” says Tom Wright.
“Our key objective is to advise a customer what their
vehicle may need as far as service or new tires. We try
very hard not to over sell a person.”

Wright proudly shares that nearly every time a cus-
tomer comes to pick up a vehicle the bill will be exactly
what they were quoted, or sometimes even less.

“We do that by doing a lot of communication with
our customers,” says Wright.

The home-town business services between 10,000 to
15,000 vehicles each year.

With the broadest selection in the Twin Cities, Wright
Tire is able to outfit everything from lawn mowers, pas-
senger cars, light and heavy trucks to semis and tractors,
in brands like Bridgestone, Firestone, Dayton, Fuzion,
Michelin, BFGoodrich and Goodyear.

Wright Tire Service was the first business to offer
discount tires in Anoka County and is currently the
largest independently owned dealer of Bridgestone and
Firestone tires in the Twin Cites.

The couple's strong faith in God has guided their daily
lives and how they operate and build their business.

knows everything we do and our
highest authority is God.”

Many of Wright’s business
principles and personal rela-
tionships are built upon teach-
ings from the Bible.

As business has grown over
the years, so has Wright Tire
Services.

Four service bays have
been added for a total of
eight, along with an expand-
ed showroom and second

Tom Wright knows what it takes to keep customers
taken care of, and coming back.

“We offer quality products at a competitive price
with top of the line service.”

Wright Tire Service is located just west of Anoka
along Highway 10, next to McDonald’s Restaurant.
For more information visit their Web site at www.
wrighttire.net, give them a call at 763-427-5700 or send
an e-mail to info@wrighttire.net.

warehouse location.

With more than 4,000 tires in stock, technicians are
able to quickly get customers taken care of and back
on the road.

And the majority of those customers are so happy
with the service they receive they just keep coming
back — Tom Wright estimates more than 90 percent of
his clientele are repeat customers.

These days there is increasing competition from
discount tire retailers, but Wright Tire Service has
responded with competitive pricing, excellent service
and expanded training for its staff.

The local business employs 18 people, including cer-
tified mechanics, tire technicians, sales and office staff.
It is also a family business — including the Wrights’ son,
daughter, daughter-in-law and three grandchildren.

Wright Tire Service has recently started offering
Clark Gasoline, and an opportunity to save up to 8
percent of the purchase price can come with the use of
a Clark credit card.

Three times a day staff check the going rate for
gasoline, striving to be the lowest cost for fuel in the
area.

Our dedicated team.

n a cold January day in 1975 Wright Tire opened. We sold our first set of tires to a young insurance sales-

man. They were mounted and balanced by the owner Tom Wright. Soon a second employee was added to

help mount tires, then an alignment specialist. We pause to thank our customers, our loyal employees and
the Lord for helping us to grow to the largest single unit Firestone dealer in 21 states. We now stock more tires (over
4000) and service more cars than any other dealer in the Twin Cities. We now have 18 employees. We now have a
full time wholesale and fleet manager who has over 30 years experience in tires and in running retread shops. His
main responsibility is to keep us competitive with Fleet stores, wholesale truck & farm. Call us - he’ll visit your fleet
or dealership to offer you a very competitive deal.

Stop in and see Tom Jr. or one of our associates for BIG savings on tires & service!




